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WELCOME! ()

B\ YOU JUST JOINED TRAFFIC
IGNITION.

YOURE EXCITED.

BUT IF YOU'RE HONEST...
YOURE PROBABLY WONDERING...
"WHAT DO I DO FIRST?"

What do | say?
Who do | talk to?
What if | don't know anyone?

If those thoughts are running through
your mind...

You're exactly where you're supposed to
be. Every successful Traffic Ignition
member started right where you are
today.

The difference wasn't experience. It
wasn't talent. It wasn't having a huge
network.

The difference was simply taking the first
step. That's what this guide is designed to
help you do.




You don't need to know everything today. You don't need to
become an Al expert. You don't need a huge social media
following.

You don't need experience or to have everything figured out.
You simply need your first Quick Win.

Most training programs overwhelm new members with
information. This guide was built differently.

Instead of trying to teach you everything .. We're going to help
you accomplish one simple Quick Win at a time.

Each Quick Win is designed to be completed in about 10 to 15
minutes. Each one moves you one step closer to your first
lead... your first sale... your first team member... and your first

recurring commissions.
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By the time you finish this
guide ... You won't just
understand Traffic Ignition.

You'll have launched your
business!

So don't worry about finishing
this guide today. Just finish
your next Quick Win.

Ready?
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Quick Win1- Complete
Your Fast Start

Congratulations!

You've already done the hardest
part. You made the decision to join!

Now let's make sure your business
is ready for success.

Don't worry. This won't take long.

Your goal is to complete this Quick
Win in about 10 to 15 minutes.
Remember ...

You don't need to understand
everything today.

You simply need to complete your
Fast Start & Setup steps from your
Dashboard menu.

Once that's finished, you'l be read
to build your business.

One step at a time. One Quick Win
at a time!
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Why Fast Start Matters

j Right now, you're standing on the starting line
I] of something most people only talk about.
o

A business of your own.
But here's the truth nobody tells you... A
locked store sells nothing.

Picture it. A brand-new shop. Lights off.

Door bolted. Shelves empty. People stroll
right past, with no clue you're even there.
i H_ That's what happens when a member skips

Fast Start. Now picture the opposite.

Lights blazing. Door wide open. Everything
in its place. The OPEN sign flipped on and
was glowing. The moment someone walks
by, they're drawn in.

That's a member who's set up and
AN positioned.

Same business. Same person. Two
completely different worlds.

And the only thing standing between
them?

Fifteen minutes.
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Here's the good news. Traffic Ignition already
did the heavy lifting for you. The system is
built. The hard part is done.

All that's left is for you to walk in and turn the
lights on.

So before you talk to a single soul, you're
going to do what the pros do.

You're going to open for business.

Get set up. Get positioned*. Get ready to
win. Let's flip the switch.

open, ¢

Complete those th
for business.
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Your Fast Start Checklist

Before moving to the next Quick Win, complete each of the
following:

e Log in to your Traffic Ignition Back Office

e Become familiar with the Dashboard

e Complete the Fast Start & Setup from your Dashboard
menu

e Join & introduce yourself in our Tl Facebook community

Don't worry if you don't understand where everything is yet.
Right now...
You're simply becoming familiar with your new business.

Quick Win Story

David almost skipped Fast Start.

He was excited to start sharing Traffic Ignition immediately.

Instead, his sponsor encouraged him to spend just fifteen
minutes completing his Fast Start, getting positioned with
his Retail Traffic Store, and activating Wholesale Traffic.

‘I didn't realize how much easier everything became after |
knew where everything was.”

Later that afternoon, when his first prospect asked a
question, David already knew exactly where to find the
answer. Because he'd already completed his Fast Start and
gotten positioned, he was ready to earn from his very first
conversation.

That small investment saved him hours of frustration later.
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Action Step
Complete your Fast Start & Setup Steps NOW!

Don't skip ahead.

The next Quick Wins become much easier once your
business is properly set up.

Quick Win Complete

0 My Fast Start Steps are complete.

0 My Setup Steps are complete.

o0 My business is ready.

o I'm ready to build my Launch List.
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Quick Win 2 - Build Your
Launch List

Awesome work! Your business is set up and you're open for
business.

Now it's time to answer the question every new member
asks... Whom do | talk to?

Most people make the same mistake. They think they don't
know enough people. The truth is...

Almost everyone knows more potential prospects than
they realize. Friends. Family. Neighbors. Former coworkers.
Business contacts. Church friends. Parents from school
activities. People in your phone. Facebook friends. People
you've simply lost touch with. The list is endless.

Don't decide who will or won't be interested. Your job isn't to
judge. Your job is simply to make your list and let the
system do the work.

Some of the people you least expect may become your
best customers, referrals, or even leaders.

Right now...

You're not building a prospect list. You're building your
Launch List. Your Launch List is simply the first group of
people you'll contact as you launch your business.

Don't worry about making it perfect. Just follow the steps.
And get started. ACTION is the key! Winners aren't the ones
who know the most. They're the ones who move first.
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Quick Win Story

Andrea thought she only knew a few people.

A few minutes into building her Launch List, her thumb was
cramping, and the names just kept coming. She laughed and
said, "l was convinced | didn't know anyone.”

Within her first week, one conversation led to her first referral.
That referral became her first customer.

Fortune favors the Action Takers!

Al Shortcut

You know more people than you think.
Let Al prove it. Copy this into ChatGPT
or any Al you use:

I'm making a list of people | already know who might be open
to an extra income opportunity. Act as a memory coach. Give
me 10 categories of people to look through (like former
coworkers, old classmates, gym friends, neighbors, people from
my contacts and Focebook), and for each one, give me a
specific place to look and a question to jog my memory.
Include a few categories most people forget.”

Then open your phone, your contacts, and your Facebook, and
write down every name the categories bring to mind.

Don't judge the names yet. Just write them down.

Once you've finished your list, circle your Hot 5. These are the
five people you feel most comfortable reaching out to first. Not
the most likely to buy, just the easiest to talk to. They're where
you'l start in the next Quick Win.
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Action Step

Build your Launch List. Don't overthink it.

Simply write down as many names as you can in the next 10
to 15 minutes. Your goal is progress ... Not perfection.

Quick Win Complete

o Created my Launch List
O Identified my Hot 5

O Stopped prejudging people

o Ready for Quick Win 3
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Quick Win 3 - Send Your
First Messages

You've got your list. Your Hot 5 are circled.
Now comes the moment most people freeze.
Reaching out.

The heart speeds up. The thuml hovers over the screen.
And that little voice whispers, "What do | even say?”

Here's the truth.

You already know how to do this.

You send messages like this every day. "Hey, been thinking
about you.” "How've you been?” "We should catch up.”
You've fired off a thousand of them without breaking a

sweat.

That's all this is. A friendly hello to someone you already
know.

With one small match lit at the end.

You're not pitching. You're igniting curiosity.
That's the whole game. It's a world of difference. A pitch
says, "Join my business!" It's heavy. It's pushy. It sends
people running for the hills.
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Igniting curiosity says, "I've started something new and
thought of you, can | show you when you have a minute?” It's
light. It's warm. It opens a door instead of forcing one.

So hear this clearly. You're not closing anyone today. You're
not explaining the whole opportunity. You're not sending a
link yet.

You're lighting one small match. Curiosity does the rest.
Keep it short. Keep it personal. Keep it real.
And whatever you do, don't overthink it. The perfect

message you never send does nothing. The imperfect
message you actually send changes everything.

Quick Win Story

Marcus stared at his phone for
twenty minutes before sending his
first message. Certain he'd say the
wrong thing. Finally, he typed six
words to an old coworker. "Hey, been )¢
a while, how are you?" That was it. No —
pitch. Just a hello.

She replied in four minutes. They '
picked up right where they left off. * *
And by the end, she was the one
asking him what he'd been up to.

‘I built it up into this huge, scary - . .

thing,” he laughed. "It was just a I
) S  {

conversation.”
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Al Shortcut

Stuck on the wording? Here are three proven winners, followed
by an Al prompt to make any of them sound more like you.

Example #1 (sincere and
personal)

Hey [Name], quick question...

| recently started something new that
combines Al with a really simple way
to build an online income. You
immediately came to mind. Would
you be open to taking a quick look
when you have a few minutes? No
worries at all if it's not for you.

Example #2 (curious and
intriguing)

Hey [Name]!

This might sound a little random, but |
recently got into an Al business that's
one of the most interesting things I've
seen in a while, and it actually pays. |
thought of you right away. Would you
be open to taking a quick look
sometime this week?
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Example #3 (light and playful)

Hi [Name]| &

Okay, don't laugh, but | just started
something new and immediately
thought of you. It's an Al-based
business with the automation already
built in, and the pay is better than |
expected. Can't tell if you'll love it or
think I've lost it, so | had to send it your
way. Want me to shoot you the short
overview?

Want it to sound even more like you? Copy this into ChatGPT or
any Al you use:

"Here is a short message | want to send to a friend to reconnect
and mention | started a new Al business. Rewrite it so it sounds
natural in my own voice, warm and casual like I'm texting a
friend. Keep it short, keep it friendly, no pitch and no link. Here is
the message: [paste the opener you picked]"

Pick the one that sounds most like you, personalize it if needed,
then send it to your Hot 5!
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Action Step
Send a message to your Hot 5 right now.

Not later. Now.

Short. Friendly. No link. Just a warm hello that opens the
door.

Quick Win Complete

0 Messaged my Hot 5

O Kept it casual, no pitch

O Ignited curiosity, not pressure

0 Ready for Quick Win 4
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Quick Win 4 - Get a Reply
and Share Your Link

Your messages are out. And now... they're coming back.
Ping. A reply.

For a second your stomach flips. "“They answered. Now
what do | do?” Take a breath. This is the good part. A reply
is a win. Every single one.

"Hey, good to hear from you!" is a win. "What is it?" is a win.
Even "not for me right now" is a win. Why? Because they
responded. The conversation is real. You're talking to a
person. So relax. You don't have to be clever. You just keep
it human, the same way you'd answer any friend who
texted you back.

And when someone leans in and asks the magic question...
"What is it?" or "Tell me more”... that's your green light.

Here's the part that takes all the pressure off.

You're not the salesperson. Your job is to open the door
and let the tools do the talking. The overview explains.
The video does the selling. All you do is hand them the
link and let them walk through the door.

But don't just paste a cold link and vanish. Send it with
one warm line, like you're handing a friend something
you're excited about. You don't have to explain the whole
business. You don't have to convince anyone. That's not
your job.
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Something like:

"Awesome! Here's a quick overview that explains it way
better than | could. Take a look and tell me what you think!”

Don't oversell. Don't pile on. The tools take it from here.

Quick Win Story

When Priya’s phone buzzed
with "ok now you've got me
curious, what is it?", she froze.

Her first instinct was to type a
giant paragraph explaining
everything.

Instead she remembered the
rule: don't sell, just share. She
sent one line with the overview
link. "Here's a quick overview.
Take a look when you have a
few minutes and let me know
what you think.’

Ten minutes later: "Ok, this is
actually really cool.’

"I realized | didn't have to be |
the expert. The overview 4 | | 5N
answered the questions | wa Y 7 '
trying so hard to answer
myself. Now, | let the systen
do the heavy lifting!”
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Al Shortcut

Not sure what to say when someone replies?
Example:

Here's a quick overview. Take a look when you have a few
minutes and let me know what you think.

http://Trafficignition.com/user

Want more options? Let Al create some for you. Copy this into
ChatGPT or any Al you use:

"A friend replied to my message and seems interested in the
Al business | mentioned. Write me three short, warm, casual
one-liners | can send along with an overview link. No hard sell,
no long explanation, just excited and natural, like sharing
something cool with a friend.”

Pick the one that sounds like you, add your link, and send it.

' 3 -
N
L \ ®
i ’
| 3 4
.i; lg: N
.%. :%. "
R
. N
S 5
3 ng- o b
R
s, . -
S F
B
]: B S
3 | ge- o
0 i »
2 s .
g1 4
o
i .t
Z B
g ’
d |
/

K

3“3&

&
.

.
; ' P
2R o

(


http://trafficignitions.com/user

Action Step

Reply to everyone who responded.

For anyone who's curious, send your Tl overview link with one
warm line.

No pitch. No paragraph. Just open the door.

Quick Win Complete

O Replied to everyone who responded

o Sent my link to the curious ones

O Let the overview do the selling

0 Ready for Quick Win 5




Quick Win 5 - Follow Up

Your messages are out there. Some people fired right
back.

And some? Silence.

Here's where most people quit. They see that silence, their
stomach sinks, and they decide, "Yeah... they're not
interested.” Then they walk away.

Let me tell you the secret the pros know.
Silence is NOT a no. It's a "'not yet.’

That person didn't reject you. They got slammed at work.
The message slid off their screen. The kid started crying.
They thought "ooh, interesting” and then life swallowed
them whole. Happens all the time!

Here's the kicker:

Most people don't say yes on the first message. They say
yes on the follow-up.

Read that again. The gold isn't in the first message. It's in
the FOLLOW-UP! The winners aren't smarter. They simply
send one more message while everyone else assumes the
worst and gives up.

Today, do the ONE thing that separates builders from
everyone else.




You follow up!

Don’'t make the excuse "but | don't want to be annoying.”
You're not being annoying. You're being the person who
cared enough to make sure a message didn't get lost.
That's not pestering, that's professional.

Two easy groups to hit:

The ones who never replied to your first message. Send
one friendly follow-up. Done!

ﬁhe ones who you sent your link to but then went quiet. \
One "did you get a chance to peek at that?” and the door
swings right back open.

Wait a day or two, then send ONE warm follow-up. Just
Qne. Light, human, no pressure. /

/Oh, and here's the part that should make you smile: \
everyone you sent your link to who dropped in their email

to watch the video? The system is ALREADY following up

with them for you. Automatically. On autopilot. While you
send one personal note, your tools continue working for

you 24 hours a day, 7 days a week.

Qou are not doing this alone. Not even close. /
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Quick Win Story

Dana almost didn't send that second message. Two people had
gone quiet, and she was sure it meant NO - they were not
interested.

One day later, she took a breath and fired off: "Hey, just making
sure this didn't get buried, no rush at all!”

Both replied within the hour.

One of them had completely missed the first message and said
she was so glad Dana reached back out.

‘I was one message away from quitting on people who were
actually interested,” Dana said. "'That follow-up? That was the
whole ballgame.”




Al Shortcut

Not sure how to word your follow-up message? Here's one
that works:

“Hey [Name]! Just throwing this back at the top of your
inbox. Let me know if you get a quick minute to check out
that Al setup - curious to hear your take on it!”

Want your own? Copy this into ChatGPT or any Al you use:

"Write me three short, friendly follow-up messages for
someone who hasn't replied yet. Warm and low-pressure,
not pushy or salesy. Like a friend gently checking in, not
chasing.’

Pick the one that sounds like you and fire it off.
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Action Step

Send ONE warm follow-up to everyone who hasn't replied
yet.

Keep it light. Keep it short. Zero pressure.

Then watch what happens.

Quick Win Complete

Followed up with everyone who went
® quiet
Kept it warm, not pushy
Remembered silence isn't a no
Ready for Quick Win 6




"

Quick Win 6 - Ask for o
Referral

Some people said yes. Some said no. A few said maybe.

Here's one of the biggest secrets in this business. There is
no such thing as a dead end.

Every conversation moves your business forward. A yes
becomes a member. And a no? A no is NOT the end. It's a
door most people never open.

Because the person who just said "not for me” probably
knows someone who is a better fit.

Friends. Family. Coworkers. Neighbors. Church Friends.
Schoolmates. Gym Buddies. Business Associates.
Insurance Agents. Realtors. Car Salespeople. Online
Marketers.

They can all become referrals.

But ONLY IF YOU ASK!

Referrals rarely happen by accident.




Most people hear "'no,” say "no worries,” and walk away
empty-handed. Not you. You're going to hear "no” and
create another opportunity.

This one habit, asking every no and maybe for a referral, is
the secret engine that keeps your Launch List growing.
Over time, those referrals become new conversations, new
prospects, and new team members.

Here's exactly how you turn a no into gold. Four moves:

Take the no like a pro. "Totally understand, Tl
isn't for everyone!” Cool, warm, zero pressure.
You're unshakable.

Thank them. "Hey, | appreciate you taking a
look!”

Ask THE question. Not the limp "do you know
anyone?” that earns you a shrug. Make a
precise request: "Who do you know that's
mentioned wanting to earn a little extra from
home?" Specific questions summon real
connections.

Get REAL contact information and make it a
value exchange. Let them know many of
your best customers have come through
personal referrals. Then ask who they know
that may benefit from earning extra income
from home. When they provide a referral,
thank them with your free Al Prompt Pack.

o 8% s ,
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Where do | get the
Al Prompt Pack?

You'll find it in your Al Prompt Vault under the Al
Insights section of your Traffic Ignition Back Office.
Simply choose a prompt pack and send it as a
thank-you whenever someone provides you with
a referral.

Notice the shift. You're not asking for a favor,
you're making a value exchange. One real contact
for a real value. That changes the equation. Now
you're the one giving, and they're happy to hand
over a solid lead to get it.

And when someone drops a real contact in your
lap? Congratulations. You just received a warm
referral. You reach out just like you did with your
Hot 5, but with one magic line that changes
everything, you lead with who sent you:

"Hey [Name]! Your friend [Name] thought the two
of us should connect. They immediately thought
of you when we were talking, so | wanted to reach
out and introduce myself.’
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The One Line That
Changes Everything

Boom. That line borrows your friend's trust and
hands it straight to you. That referred person
opens up ten times warmer than any cold name
on earth.

Now the most important line in this entire chapter.
Tattoo it on your brain:

Some people will provide you with a dozen solid
contacts, others may give you less. It does not
matter. The important part is that you ASK every
no and every maybe for referrals. Learn this one
skill and your results will more than double over
time!
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Quick Win Story

Three people told Marcus “thanks, but it's not for me." He
almost just moved on and licked his wounds.

Instead, he took a breath and made the trade: "No worries
at all, Tl is not for everyone! Who do you know that's looking
for a little extra income? Send me their name and number
and I'll send you my free Al Prompt Pack - a tool | use daily!"

Two shrugged. But the third lit
up: "Actually... you need to talk
to my sister,” and texted
Marcus her name and cell
right there.

That sister? Joined the very
next week, and became one
of Marcus's most active, fired-
up members.

‘I almost didn't ask,” Marcus
said. "That one question
turned a flat-out no into my
best member. I'll never skip
asking for referrals again.”

SR



Al Shortcut

Not sure how to ask? Here's one that has been proven to work!

"I completely understand, Tl isn't for
everyone! Quick question though, who
do you know that's mentioned
wanting to earn extra income from
home? Send me their name and the
best way to reach them, and I'll send
you my free Al Prompt Pack as a
thank-you!"

Want your own version? Copy this
into ChatGPT or any Al you use:

"Write me three short, friendly ways to
ask someone for a referral after they
said my business isn't for them. Warm
and no pressure. Make it clear | need
the person’'s name and an email or
phone to reach them, and that I'l give
a free Al prompt pack as a thank-you.
Not pushy or desperate.’

Keep in mind when someone says no, they often feel a tiny bit
of subconscious guilt for turning down a friend or
acquaintance. Asking for a referral right then gives them an
easy way to "help’ you without having to spend any money or
join themselves. Offering a high-value, no-strings bonus (like
a free Al Prompt Pack) seals the deal because it turns a favor
into a fair trade.
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Action Step

Don't let another '"no” become a dead end. Turn it into a
new beginning.

Ask for referral(s) ... be clear and direct and offer value!

Then do it again tomorrow.

That's how your Launch List keeps growing.

Quick Win Complete

o Asked my nos and maybes for referrals
o Asked for a real contact (hame + email or phone)

o Offered the Al Prompt Pack for a tangible referral

0 Messaged any referrals with a warm intro
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Quick Win7 - Complete
Your Launch Sprint

This is it.

Everything you've learned comes together right here, right
now, in one focused push.

Welcome to your 72-Hour Launch Sprint.

Here's why 72 hours is important. Momentum is everything
in this business, and momentum has a mortal enemy:
waiting. The people who make it are NOT the ones who
spend three months "getting ready.” They're the ones who
catch fire for three days and launch while everyone else is
still coloring in their vision board.

Three days. That's your window. Go all-in, and you cross
the line from "thinking about it" to "I'm officially in business.’

So let’s light this thing up.




Your 7/2-Hour

Sprint:

Get positioned.
Fast Start done.
Setup complete.
Doors OPEN.
You're a real,
active business,
ready to earn.

Turn nos into
gold. Every no,
every maybe,
ask who they
know and hand
them your Al
Prompt Pack.

% »,

Load your list. Every name
you can dig up. Then circle
your Hot 5, your five
easiest, warmest people

Follow up like a pro.
One friendly nudge
to everyone who
went quiet. Silence
is NEVER a no.

O

Fire off your Hot
5. Warm, casual
openers to your
five. No pitch, no
pressure, just
ignite the
curiosity.

Drop the link.
The second
someone leans
in, send your
overview and let
the tools do the
heavy lifting

That's your sprint. Nothing new to learn. Just
you, on fire, for 72 hours.

"
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Now here's the part that turns
a launch into a business.

Your Hot 5 was your warm-up.
Your starting point. But your
real list? That's everyone else
sitting right there, waiting to
hear from you.

So once your Hot 5 is rolling,
you keep going. Message your
next 5. Then the next. Then the
next. Same openers. Same
follow-up. Same referral asks.
You just run the play again,
and again, and again.

But listen close, this is critical:
work your list in small batches
of 5 to 10 at a time. NEVER blast
your whole list at once. Why?
Two reasons. First, nobody can
handle a flood of
conversations in an afternoon.

Second, five at a time keeps
every message warm,
personal, and real, which is the
entire secret of the warm

| market. Small batches feel
manageable to you and
personal to them. That's how

. you work your whole list
without ever feeling
overwhelmed...




Five today. Five tomorrow. Five
the next day. That drip is how a
quiet list of names becomes a
roaring pipeline of
conversations.

Don't aim for perfect. Aim for
DONE. Send the messages.
Make the asks. Take every
swing. Some land, some dont,
and every single one drives
you forward.

And when you finish those first
72 hours?

You will have LAUNCHED your
business.

Not read about it. Not thought
about it. Not "gonna start
Monday.” LAUNCHED it. Your
messages are flying. Your
conversations are alive. Your
pipeline is filling by the hour.
You just did what most people
never do... you actually started.

Stop and feel that for a
second. You dare no longer
someone hoping to build a
business.

You're someone building one.
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Quick Win Story

Jen gave herself one weekend. Friday to Sunday. Seventy-
two hours, no excuses.

Friday morning she got positioned and built her list over
coffee. By Friday night, her Hot 5 were messaged. Saturday
she rolled into her next batch, then the next, and lit up three
real conversations. Sunday she followed up, asked two nos
for referrals, and walked away with four fresh names she
never had before.

By Sunday night she
wasn't "thinking about
starting” anymore. She
was launched, in
motion, and buzzing.

"I'd been ‘planning to
start' for SIX MONTHS,”
Jen said. "l launched in
a single weekend. My
only regret? Not doing it
a whole lot sooner.’
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Action Step

e Run your 72-Hour Launch Sprint. All six moves. Hot 5 first,
then keep rolling through your list, 5 to 10 at a time.

e Don't wait for the perfect moment. THIS is the perfect
moment. Go!

Quick Win Complete

O Got positioned and open for business

0 Messaged my Hot 5, then kept the batches rolling

o Shared my link and followed up like a pro

o Asked for referrals, 've LAUNCHED!
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Quick Win 8 - Duplicate:
Where It All Multiplies

You launched. You're in the game. Take a breath and be
proud, most people never get this far.

Now I'm going to show you the part that changes
everything. The part that separates a few extra bucks from
a real, life-changing income.

It's one word.

Duplication.

Let me ask you something. If you're an affiliate or network
marketer, you already know the pain. You hustle all month,
you make some sales, and then the first of the next month
hits and... you're back to zero. Starting over. Again. And

again. Forever on the hamster wheel.

Traffic Ignition was built to end that cycle for good.
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Here, you don't start over every month. You BUILD on
every month. What you create today keeps paying you
tomorrow, next month, next year, because of two things
working together: recurring memberships, and
duplication.

Here's how duplication works in real life.

You just ran your launch. You learned it, you did it, you
WON. Now, when one of your launch list members says
yes and joins? You direct them this exact guide (in their
TI back-office), IGNITE, and they do the same thing you
just did. They get their Quick Wins. They launch. They
WIN!

Then their new people do it too. And theirs. This is the
very foundation of duplication!

You're not teaching some complicated system. You're
leveraging the Al, technology, and automation that
works and saying "do EXACTLY what | did.” That's it. That's
the whole secret. It's copy, paste, repeat, all the way
down.

And here’'s why that's so powerful.

Traffic Ignition runs on a 5x5 matrix. Five people across,
five levels deep. When your team duplicates, those
levels fill, and every active member on them pays you.
Let me show you what that can grow into:
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Fill it with you and your team’s effort to 100 active members,
and you're looking at roughly $1,000 to $1,500 a month, once
you factor in your matching bonuses, Fast Start
commissions, and your Wholesale Traffic income stacked
together.

Grow that to 1,000, and you're approaching $10,000 a
month. And a full 5x5? That's 3,905 members, and an
income approaching $40,000 a month.

Now hear me clearly, because I'll always be straight with
you: those are what the structure CAN build, not a promise
you'll get there. But that's the power you're tapping into.
That's the ceiling most people never even get to dream
about, and it's real, and it's math, not magic.

The One-Leader Secret
Here's the part that should light a fire in you.

You don't need to personally find thousands of people. You
need to find a few good ones, and duplication does the
rest. In fact, ONE single motivated leader on your team,
someone who catches fire and duplicates like crazy, can
massively multiply your entire income all by themselves.
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And here's the beautiful truth: that one game-changing
leader could be somebody you sponsor next week... or it
could be YOU, on someone else’'s team, right now. This
happens every day in this business. Regular people, catching
fire, changing everything for themselves and everyone above
them.

One leader. That's all it can take.

Don't Forget to Position Yourself

One critical piece, because leverage only works if you're set
up to catch it. Make sure you're fully positioned: your 3 Pillars
membership is active, your Retail Traffic Store is open, and
Wholesale Traffic is activated.

Why does the Retail Traffic Store matter?
It gives you a professional online store
where customers (outside of Traffic
Ignition) can purchase real traffic from
you, creating another stream of
commissions while helping businesses
and marketers get the quality traffic they
need. After all ... everybody needs traffic.

Why does Wholesale Traffic matter?
Two big reasons. First, it can add 25% or

8 more to your income by creating a

| second stream of commissions that
grows right alongside your 3 Pillars
memberships. Second, Wholesale Traffic
helps scale your business by delivering
real leads and real sales opportunities on
autopilot.
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Quick Win Story

Tom launched just like you did. His first month? A handful of
members. Nothing crazy.

But Tom did one thing right, he duplicated. He handed every
new member this guide and coached them to run their own
launch. Most did a little. But one of them, a woman named
Rosa, absolutely caught fire. She duplicated like a machine,
and her team multiplied exponentially beneath her.

Rosa didn't just build
her own income. She
filled level after level of
Tom's matrix right along
with her own.

"I found one Rosq,” Tom
said. "One. And she
changed my entire
business. Now | tell
everyone, you're not
looking for a thousand
people. You're looking
for your Rosa. And youlll
never find her if you
quit.”
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Action Step

e Keep duplicating. Every person who joins, hand them
IGNITE and coach them to launch, exactly like you did.

e Get fully positioned, take action, and make sure your
people do too.

e Then keep going. Because your Rosa is out there.

Quick Win Complete

I'm fully positioned: 3 Pillars, Retail Traffic Store, and

Wholesale Traffic

| hand every new member this guide to duplicate

| understand duplication is where the real income lives

I'm building something that grows every month, not

starting over




You Did It.

You started with one question: "What do | do
first?”

And look at you now. You're set up. You've
launched. You've got conversations going,
referrals coming in, and a system that pays
you again and again instead of making you
start over every month.

You're not on the hamster wheel anymore.
You're building something real.

Now go find your Rosa.

Welcome to Traffic Ignition.
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